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PREVIEW COPY – NOT INTENDED FOR USE 
 

FREE AGENT ACADEMY MEMBER QUESTIONNAIRE 
 
Please take your time and answer each question to the best of your ability. If you don't 
know, simply answer, "I don't know." 
 
* Required 
 
1. First Name * 
 
2. Last Name * 
 
3. Email Address * 
 
4. Resident City 
 
5. Resident State 
 
6. Status 
 • Single 
 • Married 
 • Kids 
 
7. Why are you here to purse Free Agency as to opposed to traditional employment? 
 
Employment / Business Background and Status 
 
8. What is your current employment or business? 
 
9. Briefly list your past work roles and duties - where you have experience. 
 
10. Do you feel you are currently working within your skills and abilities? 
 
Time Management 
 
11. Employees or Self-Employed Pursuing Something Else: Pain level - How bad is the 
pain of your current circumstance? 
 
No Pain 
1 
2 
3 
4 
5 
6 
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7 
8 
9 
10 
Excruciating 
 
12. Employees or Self-Employed Pursuing Something Else: How many hours per week 
are you working, including commute and prep time? 
 
13. List other commitments and time investments in your basic week: family events, 
church or community involvement, hobbies or sports. 
 
Interests, Skills, and Abilities 
 
14. Rate your level of belief in your personal skills and abilities. 
 
Least confident 
1 
2 
3 
4 
5 
6 
7 
8 
9 
10 
Most confident 
 
15. In your upbringing and general past, were you given encouragement that you could 
achieve…or not? And how does this affect you? 
 
16. Do you know what you are GREAT at? If so please share. 
 
17. Desire Level - What is your current level of desire to achieve the progress you 
want? 
 
Low 
1 
2 
3 
4 
5 
6 
7 
8 
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9 
10 
High 
 
18. Commitment Level - How committed are you to succeeding as a free agent? Be 
honest, it's OK. 
 
Low 
1 
2 
3 
4 
5 
6 
7 
8 
9 
10 
High 
 
19. Rate your level of personal discipline. 
 
Low 
1 
2 
3 
4 
5 
6 
7 
8 
9 
10 
High 
 
20. Do you know what it takes for work to be meaningful for you? 
 
21. What activities do you do where you seem to loose track of time while doing them 
and they give you satisfaction? These would be activities where a full day may leave 
you tired, but not drained or empty. 
 
22. What do you need to stay refueled and motivated to keep pushing forward? 
Consider the area of physical, emotional, intellectual, and spiritual. 
 
23. What is the source of your inspiration? What is the core driver? If you want money, 
the heart of it is to afford something, for some reason. If you want time, it's to invest in 
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something (or someone)…for some reason. This is inspiration, "the fuel for hope," as 
Zig Ziglar says. 
 
24. State your greatest fear(s) in pursuing free agency - not just money, but ridicule or 
just failing with an effort, etc. 
 
25. What environments do you like to work in? (With a group of people, alone thinking 
and planning, a set schedule, organic and changing) 
 
26. What are your risk drivers? Risk drivers are the patterns, bad habits, addictions, 
reactive behaviors when left ignored or not addressed will paralyze, sabotage, blindside, 
suffocate, cripple and entrap your purpose/vision/mission. 
 
27. What are the absolute deal breakers for any venture you would undertake? (i.e. I will 
not re-locate, I must earn more than 50k, etc.) 
 
Your Business / Idea 
 
28. What is your business idea? 
 
29. How does your idea / business align with your experience and passions? 
 
30. What experience (if any) do you have with your idea / business? 
 
31. What other similar products, services, or messages are already out there? 
 
32. How do you/could you differentiate yourself? 
 
Health 
 
33. How much time per week do you spend exercising? 
 • Less than 1 Hour 
 • 2-4 Hours 
 • 5-10 Hours 
 • More than 10 Hours 
 
34. How would you consider your eating habits - poor, good, great? Please explain. 
 
Relationships 
 
35. If married, rate the health of your marriage. 
 
Poor 
1 
2 
3 
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4 
5 
6 
7 
8 
9 
10 
Excellent 
 
35a. Please explain. 
 
36. How supportive of your desires is your spouse or significant other? 
 
Not Supportive 
1 
2 
3 
4 
5 
6 
7 
8 
9 
10 
Totally Supportive 
 
37. Who do you have in your personal life who will not only encourage and support you, 
but be invested in the process without being overly influenced by their personal agenda 
or biased in regards to your plans and dreams? 
 
Finances 
 
38. Current financial margin: If you are making positive progression toward your goal 
here in FAA, can you in fact afford the monthly membership and, at the least, some 
small expenditures for your business, such as online, eCommerce tools? 
 • Can only afford monthly membership 
 • Can afford monthly membership plus small business expenditures 
 • I am fully in business and can afford monthly membership and sizeable 
business expenses. 
 
Free Agent Academy 
 
39. What is your current faith in FAA to actually be able to help you succeed in 
becoming a successful free agent? 
 
Low 
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1 
2 
3 
4 
5 
6 
7 
8 
9 
10 
High 
 
40. Are you willing to let us set you up with a member that we think fits within FAA for 
support and accountability? 
 • Yes 
 • No 
 
The Final Questions 
 
41. Now…what sacrifices are you prepared to make in order for there to be room for this 
progress to happen in and for your life? 
 
42. Please add anything else you feel would be relevant for us to know in auditing your 
current life adn biz status, and your desire here at FAA! 
 
 


